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Andres Aiza Outlines a Standard for Owner-First Industrial
Real Estate Representation in Houston
Houston broker Andres Aiza of Alpine Partners describes the principles that guide his
approach to property owner representation in Greater Houston's industrial market.

Austin, Texas Apr 20, 2026 (Issuewire.com)  -  The Owner-First Commitment

Representing property owners in a major industrial market requires more than market knowledge. It
requires a clear commitment to whose interests are being served at every stage of a transaction. For
Andres Aiza, Senior Associate at Alpine Partners in Houston, that commitment begins before the first
client meeting and holds through every step of the deal process.

Aiza has spent his career focused on the Greater Houston industrial corridor, where he advises property
owners on investment sales, project leasing, and asset repositioning. His client base spans local
businesses and Fortune 500 companies, with a shared expectation that their broker will prioritize long-
term outcomes over short-term deal velocity.

Transparency at Every Stage

One of Aiza's stated operating principles is transparency in how industrial deals are structured.
Houston's industrial market operates with significant complexity — financing structures, lease terms,
submarket conditions, and timing all interact in ways that can create information asymmetry between a
property owner and the broader market.

Aiza addresses that gap by keeping clients informed not just about the deal in front of them, but about
the market conditions shaping their options. That includes sharing when conditions favor waiting, when
they favor moving quickly, and when a proposed structure may not serve the owner's long-term interest.

Dual-Perspective Advisory

Aiza also takes on tenant representation work, which he treats as a complement to his owner-side
practice. Understanding what tenants need from a space, how their operational requirements evolve,
and what drives their leasing decisions gives him a more complete picture of how to position an owner's
asset effectively.

This dual perspective is not common among brokers who focus primarily on one side of the market. For
Aiza, it is a deliberate professional choice that strengthens his ability to negotiate transactions built for
long-term success.

Bilingual Access

Aiza conducts his work in both English and Spanish, serving a bilingual client base across the Greater
Houston industrial market. For property owners and investors who conduct their most important
business conversations in Spanish, this represents a meaningful difference in the quality of
representation available to them.
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Andres Aiza is a Senior Associate at Alpine Partners, an industrial real estate firm based in Houston,
Texas. He specializes in industrial investment sales, project leasing, and property owner representation
across the Greater Houston area. A graduate of the University of Houston's C.T. Bauer College of
Business, Aiza is bilingual in English and Spanish. More information is available at andres-aiza.com.

Start with one step today: Review the structure of your most recent lease or sale agreement. Ask
whether every term was explained clearly before you signed. If not, that is your starting point for finding
a broker who operates differently.
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