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WORLINK: Navigating the New Era of Mobility as a China Top
Ev Car Service

Tianjin, China Dec 6, 2025 (Issuewire.com)  -  The global automotive market is in the throes of its
most profound transformation in a century—the shift from internal combustion engine (ICE) vehicles to
Electric Vehicles (EVs). Success in this new landscape demands far more than just selling cars; it
requires a comprehensive, adaptable service ecosystem. At the forefront of this evolution in China is
WORLINK. With a legacy spanning back to 1999, WORLINK has strategically leveraged its deep
experience in traditional automotive distribution to pivot seamlessly into the electric future. WORLINK is
rapidly establishing its credentials as a leading China Top Ev Car Service, offering a crucial bridge
between diverse manufacturers and a burgeoning consumer base hungry for sustainable mobility
solutions.

WORLINK’s operational strength lies in its expansive portfolio and volume. The company
holds authorized distribution rights for 12 traditional fuel vehicle and new energy vehicle
brands, successfully selling over 8,000 vehicles annually. This dual-channel expertise—handling
both legacy ICE brands and pioneering New Energy Vehicle (NEV) brands—is a rare and powerful
competitive advantage. The authorized roster is a diverse tapestry of the Chinese and international
automotive sectors, including powerhouses like Dongfeng Honda, FAW-Volkswagen, and SAIC
Volkswagen, alongside cutting-edge NEV brands such as Ora, Great Wall WEY, Tank, Lynk & Co,
Geek, Woya, Dongfeng Qichen, and Xiaopeng Motors. This breadth ensures their model range
covers high, medium, and low-end segments across passenger cars, commercial vehicles, SUVs, and
MPVs, catering to virtually every market demographic.

The WORLINK Edge: The Synergy of Experience and Future Focus
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WORLINK's core competitive advantage stems from its integrated legacy distribution model and its
proactive adoption of EV service infrastructure.

1. The Power of Dual-Channel Authorization:

WORLINK’s ability to distribute both ICE and NEV vehicles from brands like Dongfeng Honda,
Xiaopeng Motors, and Great Wall (Ora, Tank, WEY) provides unparalleled market insight.

Risk Mitigation: The traditional dealership network provides stable cash flow and customer trust,
mitigating the financial risks often associated with exclusively dealing in emerging NEV startups.

Customer Migration Management: WORLINK can expertly guide its existing ICE customer base
toward appropriate NEV alternatives, capitalizing on its established relationships and brand trust (e.g.,
transitioning a Volkswagen owner to an appropriate EV from the Geek or Xiaopeng range).

Comprehensive Training: The diverse portfolio necessitates comprehensive technical training for its
service teams, making WORLINK's technicians proficient across complex ICE diagnostics and
specialized EV high-voltage battery and motor maintenance—a crucial pillar of their Ev Car
Service offering.

2. Volume and Logistical Mastery:

Selling over 8,000 vehicles annually is a strong indicator of WORLINK's logistical and operational
capabilities. This high volume translates into:

Superior Supply Chain Access: Strong purchasing power and priority allocation from manufacturing
partners across its 12 authorized brands.

Streamlined Sales and Financing: Efficiency in processing sales, vehicle registration, financing, and
insurance, offering a seamless customer journey that is expected from top-tier dealers.

3. Adaptability to China’s Rapid NEV Innovation:

WORLINK’s authorization roster is a snapshot of China’s rapidly evolving automotive landscape.
Brands like Geek (Zeekr), Xiaopeng (Xpeng), Ora, and Lynk & Co represent the cutting edge of
Chinese EV innovation. By integrating these brands, WORLINK stays at the forefront of technological
trends, including smart cockpit design, advanced battery management systems (BMS), and
autonomous driving features.

Industry Outlook and Trends: The Service Imperative

The future of the automotive industry is electric, smart, and heavily focused on the post-purchase
experience. WORLINK is strategically positioned to capitalize on these macro trends.

1. The EV Maintenance Paradigm Shift:

While EVs generally require less mechanical maintenance than ICE vehicles (no oil changes, fewer
moving parts), the service requirements shift to high-voltage battery diagnostics, software updates, and
thermal management system repair. This requires specialized equipment and highly trained technicians.
WORLINK's emphasis on comprehensive training across its authorized NEV brands makes its service
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centers a highly valued asset for EV owners seeking reliable, certified expertise—the definition of a Top
Ev Car Service.

2. Consolidation and Dealer Network Rationalization:

As the NEV market matures, many independent EV startups will need to rely on established, large-scale
dealer networks like WORLINK to achieve broad geographical distribution and provide essential
maintenance coverage. WORLINK’s established physical presence and dual-channel capacity make it
an attractive and low-risk partner for new EV brands seeking rapid scaling.

3. The Rise of the Chinese Brands:

The domestic Chinese market is increasingly dominated by technologically advanced local brands (e.g.,
the Great Wall family and Xiaopeng). WORLINK’s deep ties and authorized status with these domestic
powerhouses ensures it will ride the wave of local market preference and innovation, further enhancing
its market share within the rapidly growing NEV segment.

4. Digital Integration and Aftermarket Revenue:

The automotive industry is moving toward Subscription and Service-based revenue models. WORLINK,
by managing vehicle sales and the subsequent service lifecycle, is perfectly placed to integrate digital
service offerings, warranty extensions, and potentially participate in battery-as-a-service models. The
service center transforms from a repair shop into a central hub for digital vehicle management.

Main Service Applications and Customer Experience

WORLINK’s model creates specific value across the entire customer lifecycle, integrating sales and
service seamlessly.

High-End NEV Sales and Consulting: For customers purchasing premium EVs like those from Geek
(Zeekr) or the Tank brand, WORLINK acts as a specialized consultant, providing deep technical
knowledge about range, charging infrastructure, and advanced driver-assistance systems (ADAS) that
are unique to each NEV platform.

Comprehensive Diagnostics and Repair: WORLINK service centers handle routine and complex
repairs for its full spectrum of brands. For example, a single facility can provide warranty-certified
maintenance for a Dongfeng Honda CR-V while simultaneously executing specialized battery pack
diagnostics for a Xiaopeng P7.

Certified Parts Supply: Holding authorized distribution rights ensures WORLINK’s service
departments use only genuine OEM parts, maintaining the vehicle’s warranty and safety standards, a
critical concern for NEV owners.

Fleet Management and Commercial Services: The sale of commercial vehicles and MPVs
(covering low-to-medium segments) suggests WORLINK also services corporate fleets. Providing
efficient, consistent maintenance for mixed fleets (ICE and EV) is a high-demand commercial service
that leverages WORLINK’s dual-channel expertise.

Key Customer Cases and Market Success
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WORLINK's successful market penetration is demonstrated by its operational volume and its ability to
simultaneously manage the complexity of both legacy and future-focused brands.

Case 1: The Transitioning Customer: A long-time customer of a traditional brand (e.g., FAW-
Volkswagen) decides to purchase their first EV. Instead of losing the customer to a new, exclusive EV
dealer, WORLINK retains the business by offering a cross-brand consultation (perhaps recommending
a Geek or Woya model), financing the new purchase, and guaranteeing certified EV service under one
roof. Value Delivered: High customer retention and maximized lifetime customer value (LTV).

Case 2: NEV Market Entry Speed: When a new NEV brand like Woya or Geek seeks to rapidly
establish service and sales presence in a region, partnering with an established, high-volume dealer like
WORLINK immediately grants them physical presence, technical staff, and market trust that would take
years to build independently. Value Delivered: Accelerated time-to-market for innovative NEV brands.

Case 3: Inventory and Model Diversification: WORLINK can offer a wider array of vehicle types
than most competitors. A single corporate client could purchase Dongfeng Fengxing commercial
vans, SAIC Volkswagen passenger sedans, and Ora city EVs, all through one authorized vendor,
simplifying their procurement and service agreements. Value Delivered: Simplified corporate
purchasing and integrated aftermarket support.

Conclusion

WORLINK has expertly navigated two generations of automotive retail, transforming its established
distribution strength into a dynamic, future-proof service model. As a leading China Top Ev Car
Service, the company’s unparalleled portfolio of 12 authorized brands—spanning established ICE
giants and pioneering NEV innovators—positions it as the indispensable link between advanced
manufacturing and the modern consumer. By providing seamless sales, comprehensive diagnostics,
and certified maintenance across the full spectrum of high-voltage and traditional vehicles, WORLINK is
driving forward the future of mobility in China and setting a standard for integrated automotive service
globally.

To explore WORLINK’s extensive range of vehicles and certified EV service solutions, please visit their
official website:

https://www.tjworlink.com/

Media Contact

https://www.tjworlink.com/


Issuewire
www.Issuewire.com

Tianjin Worlink International Trade Co., Ltd.

*********@tjworlink.com

+97 1508916833

Tianjin Pilot Free Trade Zone (Dongjiang Comprehensive Bonded Zone) Chongqing Road, No.
1166，Fengchi Automobile Bonded Exhibition Center Floor 4, Building C，Room 428.

Source : Tianjin Worlink International Trade Co., Ltd.
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