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Pocket unveils industry-first exotic car sales program for door-
to-door sales industry

Average Payout Payouts Earned Elite Cars Tracked

Orem, Utah Aug 14, 2024 (Issuewire.com) - Pocket is excited to announce the launch of its
groundbreaking sales program, Pocket Pro Sales, tailored specifically for the door-to-door (D2D) sales
industry. This first-of-its-kind initiative empowers D2D reps to leverage their off-season by buying,
selling, or renting luxury cars for clients, all while earning substantial commissions.

"We're incredibly excited to introduce Pocket Pro Sales, a program that not only sets a new standard in
the luxury automotive market but also unlocks unprecedented opportunities for door-to-door sales
professionals," said Jeremy Crane, CEO and Founder of Pocket. "This initiative is about more than just
luxury cars; it's about empowering D2D reps to diversify their skills and income streams in a way that
has never been possible before, all while staying true to our commitment to being the most customer-
centric luxury car sales platform."

In major luxury car markets such as Los Angeles and New York, high-net-worth individuals have long
relied on independent car professionals to manage their vehicle purchases and sales. These elite clients
never set foot in a dealership; instead, they entrust every detail to a dedicated expert, ensuring a
seamless and personalized experience. This vision inspired the creation of Pocket—a platform
designed to empower independent car professionals with advanced software, sales tools, and access to
a dealership network for processing transactions.

As Pocket evolved, a universal truth became evident: the traditional dealership experience is universally
disliked. Whether purchasing a luxury vehicle or trading in an older model, the process is often daunting
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and time-consuming. Recognizing this, Pocket has expanded its mission to make its exclusive service
available to all luxury car buyers, not just the ultra-wealthy. Now, anyone purchasing a vehicle over $50k
can enjoy the same level of expertise and convenience.

“Just as you might trust an accountant with your taxes or a real estate professional with your home, you
should have a Pocket Carguy—or girl—managing your automotive needs,” said Jeremy Crane, CEO
and Founder of Pocket. “Our experts are brand-agnostic, focusing solely on what’s best for the
customer, handling all the legwork, and ensuring they drive away satisfied.”

To further this mission, Pocket is expanding its salesforce. The company has developed powerful tools
specifically tailored for door-to-door (D2D) sales reps, leveraging their experience in industries like
solar, home automation, alarm systems, and pest control. With these Pocket Pro Sales tools and a
proven approach, Pocket is poised to revolutionize the way everyday luxury car buyers experience
vehicle ownership.

To learn more about the Pocket Pro Sales program, visit https://pocketprosales.com
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